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Cloud software to run your business, anytime from anywhere. 



Vision 

To be a leading provider of 

innovative business software 

solutions “in the Cloud” 

JCS’s Board of Directors is confident that the recent acquisition of JCurve and name change to JCurve 

Solutions Limited, coupled with the underlying financial performance of existing telecommunications expense 

management product (JTel) provides the platform on which build the Company over the next 2 to 5 years to a 

size in terms of market profile, financial performance and capitalisation that warrants its ASX listing. A strategic 

plan is in place to deliver on this Vision which incorporates further target acquisitions and a capital raising. 



JCurve Solutions Limited (JCS)   
Previously: Stratatel Limited (STE) 2002 – 2013 

Current Market Cap: $9.2m 

Net Cash: $1.95m (at 31 Dec 2013) 

ASX Listed 
Ordinary Fully  

Paid Shares 

Units % of Units at  

26 Mar 2014 

Directors Interests  110,137,959 41.95 

Other Top 20 Holders 76,350,598 29.09 

Remaining Holders 76,017,742 28.96 



What We Do 

Accounting/ERP software in the 
“Cloud” for Small Business 

Designed following extensive 
consultation with small business 

Fits in SME market between 
accounting only and major mid-
market ERP software  

Operates under licence from 
Netsuite Inc. (NYSE: N), the 
fastest growing financial 
management software (Gartner) 

Accessed anywhere, anytime,  
any device 

Financials 
& Payroll 

CRM  
(sales & 

marketing) 

Stock & 
Inventory 

eCommerce 

Comprehensive reporting 

Data 

source 



What We Do 

Telecommunications  
Expense Management 
(TEM)  

Designed following the explosive use of mobile 
devices and use of data 

Fills gap in basic carrier bill reporting systems for 
mid-market, enterprise and government clients  

Sophisticated reporting and analysis to reduce 
spend  

Automates carrier billing and improves visibility of 
usage 

Exploring international and acquisition 
opportunities 

Clients  
include: 

 

Strategic 
Partnerships:  



The SME Business Software Market 

Prevailing market conditions do not reflect the END GAME 

Current small business software has only partially moved 
into the Internet “revolution” 

• Incorporating all business 
processes 

• Local, centralised help  
& support 

• One, single log-in  

• Full functionality 

• Fully integrated 

• Fully secured 

FUTURE 
One System for “Everything”   

• On –site server & 
maintenance 

• Cabling, back ups, support 

• Single Source –  
version controls 

PAST 
Pre-Internet 

• Information “in the Cloud” 

• Access from anywhere, anytime 

• Web browsers, wireless, tablets, 
mobile devices 

• Software apps,  
Multi log-in’s 

• Connectivity,  
support, security  
questions 

CURRENT 
Information from anywhere 



Small business software market in A & NZ estimated circa A$1.5b 

Cloud Accounting software market estimated at A$0.5b 

Target Market 

Large Enterprise clients public and private 
sectors 

ERP systems i.e full business functionality 

Significant cost to implement and upgrade 
from SME status 

THE OPPORTUNITY GAP 

Typically business with turnover  
$200,000 to $20M pa. 

Accounting only 

Self-installation process via “wizard” 

Non-scalable – other software “bolted 
on” to add functionality 

5 to 20 users 

SAP & ORACLE 
$500,000+ Tier 1 

NUMEROUS 
SUPPLIERS 

(NetSuite, JD Edwards, etc) 

$50,000 to $200,000+ 

Mid-
Market 

DOMINATED BY MYOB 
$500 to $5,000 

Cloud option offered by  
XERO, a recent entrant 

Small 
Business 
SME 



 

 

Cloud Adoption on the Rise 

Gartner 

Cloud Computing predicted to 
grow 10 times in next 5 years to 

$150bn globally  

300% in 2014 

Australia is the second 
most cloud ready country 

in the world with cloud 
spending set to increase by  

Forrester 

Six in 10 (60%) 

CCH Study 

accountants who are not 
currently using a Cloud-
based system consider it 
likely they will adopt one in 
the next 2-3 years 



Market Comparisons 

JCURVE XERO MYOB 

100% Cloud product    x 

Online wizard install capability     

Accounting     

CRM (same brand)   x x 

Inventory (same brand)   x x 

eCommerce (same brand)   x x 

Fully integrated system   x x 

Scalability from accounting   x x 

Global infrastructure & support     

Price competitive     

Market profile x   



Competitive Advantage 

Fully Integrated 

One system, one login. No 
“bolt on” non-proprietary, 

unsupported software required 

World Class Technology 

Built on the world #1 in Cloud 
ERP but priced for small 
business 

All-in-One 

Start with accounting and turn 
on CRM, Inventory, 

eCommerce and more 

Easy to Get Started 

Online self-install wizard to 
reduce barriers to transition 

Scalable 

The last software a growing 
business will ever need 

Made for small business 

Exclusive license with NetSuite 
for small business in A & NZ 



The Opportunity 

Leverage the “horsepower and profile” from ASX 
listing  

Geared to be market second-mover in must-have 
business software space 

Pursuit of strategic channel partners  

Capitalise from the shift in accounting from 
compliance to advisory services 

Target identified key verticals with proven track 
record 

Readiness to launch go-to-market strategy – 
combination of direct and channel partnerships 

with 500+ 
businesses being 
registered every day 

2.5M small 
businesses 
operating in A & NZ 



Direct to Market  

Go To Market via Channel Partners  

Shared Services 
Product Development – Customer Care – Sales & Marketing 

Cloud 
Computing 

JCS Business Model 

“Go To Market” readiness  

Leverage from exclusive 
Netsuite licence  

Direct & Channel market  
opportunities 

Acquisitions, same 
markets A & NZ 

Pursue international 
opportunities 

Pursue organic growth 

Aggressively target Channel potential 

Operate profitably, re-invest for growth 



Value Proposition 

“Go To Market” 
strategy ready to 
launch  

ASX listing to pursue 
Cloud Computing 
rapid growth strategy 

Debt free and 
profitable with 
reinvestment of profits 
to pursue growth 

Exclusive license for 
small business in A & 
NZ with global leader 
Netsuite 

Recurrent revenue 
business model 
facilitates 
accumulating year-
on-year growth 

Disruptive technology 
to promote one fully 
integrated platform for 
life, priced for small 
business 



Over 30 years experience both corporate 
and government sectors 

Holds a number of Government Board 
positions: Chairman of the NSW 
Multicultural Business Advisory Panel, the 
Export and Investment Advisory Board of 
NSW and the SCG Trust  

Has been appointed to the Judicial 
Commission of NSW 

Board of Directors 

Has a proven record in growing 
businesses from start-up to 
successful exit strategies; AUSDOC, 
Outsource Australia (known as 
Converga) 

Founder of JCurve 

Passionate about delivering best of  
breed technology solutions to A & NZ 
businesses 

Nihal Gupta 
Chairman 

Graham Baillie 
Managing Director 



Board of Directors 

Chris Gabriel  
Non-Executive Director 

Background: Senior leadership roles in the 
IT and telecommunications sectors both 
within Australia and internationally  

Investor, senior advisor to Macquarie 
Group, Chairman of Alive Mobile Group, 
Director of Call Journey, Advisory Board 
Chairman of Clean Power Systems, Board 
Advisor to Globalpraxis and co-chairman of 
the World E-Money Council 

John Bond  
Non-Executive Director 

Director of Primewest Management 
Limited 

Background: law, investment banking, 
property investment and development 

Over 20 years’ experience in 
negotiating acquisitions, overseeing 
the development of properties and 
asset management 



Graham Baillie 

Managing Director 

graham.baillie@jcurve.com.au 

(02) 9467 9204 

 

Key Contacts 

Sarah Smith 

Company Secretary 

ss@grangeconsulting.com.au 

(08) 9322 7600 

 

 

www.jcurvesolutions.com 

mailto:graham.baillie@jcurve.com.au
mailto:ss@grangeconsulting.com.au


The information contained in this Presentation (“Presentation”) has been prepared by JCurve Solutions Limited (“the Company”) and is being delivered for 

informational purposes only to a limited number of persons to assist them in deciding whether or not they have an interest in investing in the Company.   

The Company has prepared the Presentation Materials based on information available to it at the time of preparation.  No attempt has been made to independently 

verify the information contained in this Presentation. The Presentation does not purport to contain all information that a prospective investor may require.  While the 

information contained herein has been prepared in good faith, neither the Company nor its shareholders, directors, officers, agents, employees, or advisors give, has 

given or has authority to give, any representations or warranties (express or implied) as to, or in relation to, the accuracy, reliability or completeness of the information 

in this Presentation, or any revision thereof, or of any other written or oral information made or to be made available to any interested party or its advisers (all such 

information being referred to as “Information”) and liability therefore is expressly disclaimed.  Accordingly, neither the Company nor any of its shareholders, directors, 

officers, agents, employees or advisers take any responsibility for, or will accept any liability whether direct or indirect, express or implied, contractual, tortuous, 

statutory or otherwise, in respect of the accuracy or completeness of the Information or for any of the opinions contained herein or for any errors, omissions or 

misstatements or for any loss, howsoever arising from the use of this Presentation.  In furnishing this Presentation, the Company does not undertake or agree to any 

obligation to provide the recipient with access to any additional information or to update this Presentation or to correct any inaccuracies in, or omissions from, this 

Presentation which may become apparent.  

This Presentation should not be considered as the giving of investment advice or recommendations by the Company or any of its shareholders, directors, officers, 

agents, employees or advisors.  Each party to whom this Presentation is made available must make its own independent assessment of the Company after making 

such investigations and taking such advice as may be deemed necessary.  In particular, any estimates or projections or opinions contained herein necessarily involve 

significant elements of subjective judgment, analysis and assumption and each recipient should satisfy itself in relation to such matters.   

This Presentation may contain “forward looking statements”.  Where the Company expresses or implies an expectation or belief as to future events or results such 

expectation or belief is expressed in good faith and believed to have reasonable basis.  However, “forward looking statements” are subject to risks, uncertainties and 

other factors, which could cause actual results to differ materially from future results expressed, projected or implied by such “forward looking statements”.  The 

Company does not undertake any obligation to release publicly any revisions to any “forward looking statement” to reflect events or circumstances after the date of 

this Presentation or to reflect the occurrence of unanticipated events, except as may be required under applicable laws. 

All forward looking statements contained in the Presentation are qualified by the foregoing cautionary statements. Recipients are cautioned that forward looking 

statements are not guarantees of future performance and accordingly recipients are cautioned not to put undue reliance on forward looking statements due to the 

inherent uncertainty therein. 

 

Disclaimer 


